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the ever-watchful native brokers, while the few Europeans concerned hold aloof with studied dignity, but a vigilant eye for the market and each other, leaving their brokers to fight out the first quotations, which are merely preliminary.
The final stages are fought out between man and man in rather an ingenious manner. The broker, having got bed-rock quotations from the caravan folk, hies him to the European who is his best client, and enters his office with an air of inscrutable detachment. There is no privacy in the office of any Hodeida merchant, who must keep in constant touch with his surroundings, and there are far too many keen ears about to blab the state of the market for general information. The broker takes the European's hand, and, throwing a corner of his robe over their two forearms, begins the real negotiation.
The points of the market are indicated by the fingers of the hand. The index finger is one, the forefinger two, up to the little finger, which is four. The whole hand is five, and the index finger (bent to distinguish it from c one') is six. Seven is the index and forefingers together, eight the next finger with them, and nine all four fingers together. These points cover all likely fluctuations of the market, whatever the quotations may be. The European of course knows within a few points what the market should be, and to what limit he is prepared to go. It is an amusing game to watch. You see the enveloping mantle agitated, as if it held a brace of ferrets, and the European smiles and shakes his head. Then there is more agitation and the white man protests emphatically, for the broker is trying to get hold of the wrong finger. Also, he may force the wrong finger on